
50,000 – 550,000 SF For Lease

Remington I-30
E Wildlife Boulevard & Belt Line Road | Grand Prairie, TX

Details

▪ Two building, 830,000 SF master 
planned industrial park

- Building One: 280,000 SF

- Building Two: 550,000 SF

- Divisible from 50,000 SF

▪ Efficient Ingress/Egress

▪ Centrally located within the DFW 
Metroplex

▪ Unrestricted access to major 
highways (I-30, I-20, SH 161, SH 360 
and SH 183

▪ Triple Freeport tax abatement

▪ Property tax abatement available

All information furnished regarding property for sale, rental or financing is from sources deemed reliable. No representation is made as to the accuracy thereof and it is 

submitted subject to errors, omissions, change of price, rental or other conditions, prior sale, lease, or financing, or withdrawal without notice. 

Blake Anderson, SIOR
Senior Managing Director
Co-Branch Manager

(972) 739-2203 | Direct
(214) 762-9022 | Cell
BAnderson@savills-studley.com

Savills Studley 
Chase Tower
2200 Ross Avenue
Suite 4800 East
Dallas, TX 75201

savills-studley.com

Class A Distribution Space 
Best Highway Access in the Great Southwest Industrial Market

mailto:BAnderson@savills-studley.com
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Building One: 280,000 SF
▪ Divisible from 50,000 SF ▪ 52’ x 60’ speed bays

▪ Rear-load configuration ▪ (55) dock-high loading doors

▪ Separate auto/trailer traffic flow ▪ (2) oversized drive-in ramps

▪ BTS office space ▪ (227) personnel car parks

▪ 28’ clear height ▪ ESFR sprinkler system

▪ 260’ building depth ▪ Anticipated Q1 2019 Delivery 

▪ 52’ x 50’ typical bay spacing

Building Two: 550,000 SF
▪ Divisible from 100,000 SF ▪ 52’ x 60’ speed bays

▪ Cross-dock configuration ▪ (86) dock-high loading doors

▪ Separate auto/trailer traffic flow ▪ (4) oversized drive-in ramps

▪ BTS office space ▪ (115) personnel car parks

▪ 32’ clear height ▪ ESFR sprinkler system

▪ 500’ building depth ▪ Anticipated Q1 2019 Delivery

▪ 52’ x 47.6’ typical bay spacing

mailto:BAnderson@savills-studley.com
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Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
• Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;  
• 	 May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
• 	 Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wriƩen asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 
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